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ICTOPIA BAHUKHEHHA TA PO3BUTRY
AHIVIOMOBHOI TEPMIHOJIOT'TI COEPU MAPKETHUHI'Y

AHoranis. CTaTTio IPUCBIUCHO BUBYECHHIO 1CTOPIi MOSBU
Ta PO3BUTKY AHIIOMOBHOI TEPMIHOJOTIi chepu MapKETHHTY.
VY cTarTi HaAAETHCS BU3HAUEHHS MTOHATTS «TepMiH chepu Map-
KETHHTY», aHaJI3yeThCs ICTOPis MOSBHU Ta 3MiHM 3HAYEHHS ii
KIIFOYOBOI'O TEPMiHa, 3 SICOBYIOTbCSA ICTOPHYHI HEPELyMOBH
BUHUKHEHHS 11 aHINIOMOBHOI TepMmiHosorii. OCHOBHa yBary
HOPUALISAETHCS Y CTATTI BCTAHOBJIEGHHIO Ta HAJAHHIO XapakTe-
pUCTHKU TepiofiB ii po3BuTKy. Takuil aHani3 31iHCHIOETHCS
3 ypaxyBaHHSAM HOZiH, o BigOyBamucs y chepi MapKETHHLY,
a TaKOXK OCHOBHUX UMHHUKIB i PO3BUTKY.

TepmiH cdhepr MApKETUHTY € MOBHOIO OJMHHIIEIO HA II03HA-
4eHHs1 ii (paxoBOro MOHATTA. TepMIHONOTIS aHIIIHCHKOI MOBH
cepu MapKeTHHTY (bopMyBanac;{ HE OIHE CTOMITTS. TepMiH
“marketing” 3’sIBUBCSI B aHITIMCBKIiH MOBI 111 3a/I0BTO JI0 ii 1osi-
BH 1 [10YaB BUKOPUCTOBYBATHUCS B Hill Y JIETIIO 1HIIIOMY 3HaYEHHI.

IcTopist osiBY Ta pO3BUTKY aHIJIOMOBHOT TEPMIiHOJIOTIT ce-
P MapKeTHHTY BH3HAYAETHCS TPHOMa MEPIOIaMH: 3apOIHKEHHS
(1857-1900 poxwu), cranosienss (1900—1950 pokn) Ta mogaib-
i po3BuToK (1950 pik — moHuHi). Y nepiuuii nepio, mix yac
3apo/DKeHHS chepu MapkeThHry, 1o BigOysanocs y Cromyue-
Hux Illtarax AMepuKH, BUKOPUCTOBYBAIMCS MPOCTI 3a Oy/o-
BOKO €KOHOMIiYHI TepMiHH. J[pyruii mepios; XapaKTepu3yeThCs
(hopMyBaHHSM MapKETHUHTY SK OKpeMOi cdepu eKOHOMIUHOT
Ta MiIIPUEMHHIIBKOT TiSUTHOCTI, OKpEeMOT HayKOBOT AMUCIIMILITI-
HH, SIKy TT0YQJI BUKJIAJATH B aMEPHKAaHCHKUX YHIBEPCHTETaXx,
a TaKOXK TIOSIBOKO PHHKOBOI KOHILIEMIIIT pPO3BUTKY cdepu map-
KETHHTY, B aHAJII30BaHiii TEPMIHOJIOTIT 3’SIBUJIMCSI OJIMHUIL Ha
MIO3HAYEHHSI CyTO MapKEeTHHIOBUX MOHATH. Ha oMy erami 10
QHIJIOMOBHOI TepMiHOMOT{ cepr MApKETHHTY yBIHIIUIH TaKOX
OfMHMIII 31 c(hepH PeKIIaMu, TICUXOJIOTT, BIICHKOBOT CIIPaBH.

Tpertiit nepion po3BUTKY aHIIOMOBHOI TepMiHOMIOrii cdepy,
BHOKPEMJIEHHSI SIKOTO 3yMOBJICHO TOSIBOIO BEIIMKOT KiNIbKOCTI Hay-
KOBHX Hpallb i3 MapKeTHHTY, KOHLEMMLiH ColiaJbHO-€THYHOIO,
CoLliaJIbHO BiANOBIIAILHOIO MApKETHUHI'Y, XapaKTEPU3Y€EThCSI CIIe-
nudikaii€eto # yTOYHEHHSIM 3HAUCHHsI TEPMiHIB Ha MO3HAYCHHS
HOHATH CepH, NOSIBOIO BEIUKOI KUIBKOCTI HOBUX TEPMIHIB Y Hild.
Binbuicts i3 MX OMHHIL Oy TePMiHAMU-CIIOBOCIIONYYEHHS-
MU, SIKI IO3Ha4alM CKIagHi HOHATTS cepu. Jlo aHamizoBaHOi
TEPMIHOJIOTIT y BKa3aHUH Hepio yBIMIUIM TaKoX MaTeMaTH4Hi
TepMminy. IlosiBa Ta MOIIMPEHHs BCECBITHBOI Mepexi IHTepHeT
1 IMPOBHX TEXHOJIOTIH, HEOOXITHICTH CTBOPEHHS HOBHX CTpare-
Tiif mpocyBaHHs Ta 30yTy ToBapiB i MOCTYT Yepe3 [HTepHeT Takoxk
CIIPUSUTN TOSIBI HOBHX TIOHSTH B aHATI30BaHiH cdepi Ta TepMiHO-
JIOTYHUX OJIMHMIIb Ha X o3Ha4deHHs. [[0nmoBHEHHsT aHIIIOMOBHOT
TEPMIHOJIOTIi c(hepr MAPKETHHTY BiIOYBAETHCS i HUHI.

KuirouoBi ciioBa: aHmiilicbka MOBa, CKOHOMIUHI TEPMIiHH,
ICTOpisi PO3BUTKY, TMEPEAYMOBH BHHHUKHCHHSI, TEPMIHOJOTIs
chepr MapKeTHHTY.
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IloctanoBka mpoGmemu. Ysara no TepmMiHonorii sk 00’ekta
JIHTBICTUYHOTO aHANi3y 3YMOBNCHA TEHACHLIEIO 10 MIBHKOTO
301IbIIEHHS 00CATY TEPMIHOMTOMTYHOT IEKCHKH Y 3B’S13KY 3 TIOSBOIO
Ta PO3BUTKOM PI3HUX Taily3eil HAyKH Ta TeXHIKH, KYIbTYPH Ta MUC-
TENTBA, IHTETPATHBHUMK TPOIECAMH, IO BiTOYBAlOThCS B HIIX,
100ATTI3aIliE0 Ta MIKHAPOTHOKO KOOTIEPAIIIEr0 CBITOBOT CITLTBHOTH.
YucneHH TepMiHONOTIYHI PO3BIAKH, 3iMCHEHI BITUM3HIHAMH
Ta 3aKopaoHHUME JiHrBicTamMu y XX—-XXI ct., puBeNy 110 NosBH
HOBHX NUTaHb TEOPETHYHOTO TA MIPAKTHYHOTO XapaKTepy B TepMi-
HO3HABCTBI, HOBUX MAPATUTM 1 HATIPSAMIB BUBYEHHS TEPMIHOJOT Y-
HUX OJIHHULID.

AHaJi3 ocTaHHIX 1ocTiTKeHDb i myOmikamiil. Xoua TepMiHO-
Jorist chepy SKOHOMIKH i IHIIMX CYMIKHHX i3 HEIO Tamy3eil amT-
TiHChKOT MOBH 3arajioM He 3aHIIIIACh 1032 YBArol0 MOBO3HABLLB
[muB.: 1; 2; 3], mie ¥ noTeNep HEBUBYCHOK € AHIIIOMOBHA TEPMiHO-
noris cepu MapKeTHHTY, 30KpeMa B AiaxpoHigsoMy acrekti. [Ipo
3HAYYIIICTh JIAXPOHIYHUX ACTICKTIB TOCIIKEHHS TEPMIHOMOTI
PI3HIX MOB CBi4HTH 30UTBIICHHS HAYKOBHX MyONIKAI[ii BITUH3HS-
HUX [4; 5] 1 3aKOPIOHHHUX JHTBICTIB [6; 7].

Taxi JOCTPKEHHS CTIPUSIOTH PO3IIMPEHHIO 3HAHb PO TEPMIHO-
JIOT1IO STK OJIVH 13 THHAMIYHHAI APIB IEKCHIHOTO CKIIAITY, KKK Y TPO-
TIeCi CBOTO PO3BHUTKY 3a3HAE KITHKICHHX 1 AKICHIX 3MiH Il BIUTABOM
PI3HUX eKCTPAMIHTBICTHYHIX T IHTPATIHIBICTHYHUX YMHHKKIB. Bka-
3aH1 ()aKTH | BUSHAYAIOTH AKMYAIbHICHb HAYKOBOT PO3BIIKHL.

Mera crarTi mnondrae B 3'AcCyBaHHI icTOpii MOABH
Ta (OPMYBAHHS AHTIOMOBHOI TEPMIHOMOTIi CepH MapKETHHTY.
3aedannamu CTATTI € HAJAHHS BU3HAYCHHS NOHATTIO TEPMIH
cepu MapkeTHHIY»; aHaNi3 icTOpii MOSBM Ta 3MiHM 3HAYCHHS
KI040BOro TepMina cepu marketing; 3’ﬂcyBaHH;1 1CTOPHYHAX
TepeyMOB BUHAKHEHHS AHITIOMOBHOI TEPMIHOMOTII ccpepn Map-
KETHHTY; BCTAHOB/ICHHS Ta Ha/[AHHS XapaKTEPHCTHKH nepiogiB i
PO3BUTKY B KOPENATHBHOMY 3B’3KY 3 MOXIAMH, 1O BixOyBasucs
B aHaJIi30BaHii cdepi.

Bukuian ocHoBHoro Matepiany. byrp-sxa Tepminonoris 3’aBis-
€ThCA Y 3B’A3KY 3 MOSBOIO HOBOI TpodeciitHoi cepn, HOBOT Tamysi
HAYKH, TEXHIKHM, MACTENTBA, KyIsTypH Totmo. [lix TepminoM chepu
MapKeTHHTY PO3yMiEMO MOBHY OMHHLIO Ha TMO3HAueHHS ii daxo-
Boro mouaTTs. Cepa MapkeTHHry moyana 3apomiysarucs y CLLIA
B Apyriii monosuai XIX — Ha movarky XX CT. Mz BIUIUBOM PO3BHTKY
T IMPUEMHUITBKOT TISUTBHOCTI # €KOHOMIKH Y KpaiHi. 3MICT TOHATTS
«MApKETHHD (BIJ] aHTIL marketing — puHKoea OisibHicmy ), TIJT AKIM
PO3YMIIOTh HUHI «IpO(eCiifHy HisSTbHICTh, IO BUSBIAETHCS Y MPO-
1iecax CTBOPEHHS, MPOCYBAHHSA Ta HaJ[aHHS TPOIYKTIB UM MOCIYT
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TIOKYTILISIM 3 METOK0 OTpUMaHHs puOyTKY» [8, c. 12], chopmyBascs
B Pe3y/IbTarTi 0araropiuHoi eBOJIFOLLIT Mpalli Ta MOIISIIB MiAPUEMIIIB
Ha PUHOK Ta ioro Oe3mocepe/Hi CKIaIHIKH.

Ha pamHiX cTajisx pHHKOBOi CKOHOMIKW 1€ TIOHATTA TO3Ha-
qaocs B aHmIiHACHKiN MoBi Tepminamu distribution — npoyec npo-
CYBAHHS Ma nowperHs mogapis abo nociye, trade — xkomepyiiina
isibHicmb 3 Kynisii-npooaxcy abo obminy mosapis, commerce —
O0OMIH yu Kynigns ma npooasic mosapis y eenuxux macwmadax. Camy
K nexenyny omuHrIio Marketing y;o yTBOpeHo B cepeIHbOAHTIIIl-
CBKHI TIEPioJ PO3BUTKY aHITIHCHKOT MOBH Bl AaBHHOAHTIIHCHKOTO
crosa market, mo y XII ct. mano sHagenmst “a meeting of people
for the purpose of trade by private purchase and sale; the people
assembled at such a meeting” [9, c. 17]. [li3nime Binbymocs po3-
IIMPEHHS! 3HAYCHHS CJI0BA, OCKITBKY BOHO BXE CTANO MO3HAYATH Te
Mictie, e BifOyBaucs 3ycTpidi JofeH 3 METO0 Tpoiaky i 0OMiHy
ToBapiB ( “a public place where a market is held” [9, c. 18]).

Jlume B 1561 p. B aHmuiichkiii MOBI 3’SBHIOCS CJIOBO
marketing, mo mo3Hayano akt abo MpoIec KyMiBIi 4 MPOTAXy
Ha pUHKY (the act or process of selling or purchasing in a market)
[10, c. 289]. 3 po3BATKOM AHIIOMOBHOTO CYCITINBCTBA 3HAYEHHS
cioa marketing posimmproanocs, 10 HbOT0 JOAABAIHCS HOBI KOM-
TIOHEHTH, 30KpeMa cemeMa increase of profit — «301NbLIEHHS TPH-
oytry» [9, ¢. 19].

YV CHIA nepuoto JTHOMHOW, KA Y TpoLeci MPOMUCIOBOT
Ta KOMEpIIiHOI JISTBHOCTI 1HTYITHBHO MPHAIIIIA JI0 iei TeHepa-
mi3arii opuriHANBHEX TPUHOMIB 30UTbIIEHHS TPUOYTKY, AKi Ha3-
BN «IPOTOTUNIAMA MaiOYTHIX MApKETHHIOBHX TPHAOMIBY, OyB
aMepUKaHChKHIT BUHAXITHHX Ta BoJofap 3aBony Caiipyc Makkop-
Mik (1809-1884 pp.). ¥V 1831 p. Hum Oyno cTBopeHo Ta 3amareH-
TOBAHO TUTYT JUTsl OPAHKH CXWJIIB, TOTO X POKY BiH CKOHCTPYHOBAB
MeXaHiuHy kHuBHY MammHy. Y 1847 p. C. MakkopMik BimkpuBs
y Unkaro mimnpueMCTBO 3 BUPOOHWITBA KHUBAPOK. Y MEpLIMid
e pik pobotu iomy Branocs mpoxatn 800 mammiH. Momy Hame-
KaTh i1el PO OpTaHi3allil0 MOCTABOK 3aMYaACTHH, 00CTYTOBYBAHHS
YCTAaTKyBaHHS MiCIs MPORaxy, Mpofaxy Ha sumnar [11, ¢. 21].

HpOTe HABITb Ha OAaTHKIBIIMHI Tpo Horo ifei 3rajamu nume
y npyriii monosuui XIX cT., Komu exoHoMika Kpaum TepekuIa
HH3KY KpH3 TOBAPHOIO ICPCHACHICHHA pI/IHKIB 1 3aroCTpeHHs
npobiemu peanizaii Topapis. OniHa 3 HAfCUIBHIIINX TAKUX KPH3
npunana Ha 1857 p. MiIHa Ha Ti Yack MPOMHUCIIOBICTH CTBOPIOBAA
BENUKY KiTBKICTh TOBApiB, MPOMOHYBANA iX HA PUHKY, yce Oinblie
MilHiNa iHxycTpis nocnyr. [lomut moyas BincTaBaT Bij MpOIO-
31, YHACTIAOK HOTO CMOBIMBHIOBANOCS MPOCYBAHHS TOBAPIB 10
iXHIX CroXuBaviB. BHHUKIA HEOOXIIHICTH Y HOBHX ENEMEHTAX
TIPOCYBAHHs TOBApiB 1 METOMIB iX peanizaiii, T0OTO MpPaKTHYHI
TNOTPEON CTBOPHJIM YMOBH JUIsl TIPHBEPHEHHS YBATH Ta PO3BUTKY
HAayKOBHX iHCTPYMEHTIB, SKi O MOTIH CHPHATH BUPINICHHIO TPO-
Omem puHKY, sKi Oyno ctBopero. Came BHacmifiok kpusu 1857 p.
OKpeMi MPOMHKCIIOBLI BIIEpLLIE 3BEPHYIUCS 10 TEOPETHUHHUX 1 MPaK-
THYHAX TPUHIUIIB BIUIMBY Ha PUHOK, 3amporoHoBanux C. Mak-
xopMmikoM. Otxe, 1857 p. yBaKaeThCA MEPIIOK) BIXOH SK B iCTOpIi
MapKeTHHTY, Ta 1 B iCTOPi{ CTAHOBJEHHS aHTIIOMOBHOi TEPMiHOMNOT1,
1110 00CITyTOBYBaJA BiAMOBIAHY ramy3b

CormianbHO-eKOHOMIYHI TPOIIECH, IO BiIOYBAMNMCA B aMepu-
KaHCBKOMY CYCIiNbCTBI 3 1857 p., XapakrepusyBamucs MOCTiii-
HOIO 3MIHOIO LbOBOT CTIPSAMOBAHOCTI JiSUIBHOCTI MPOMHCIIOBHX
1 KOMEpUIMHUX TIIIPUEMCTB, T4, SK HACTIIOK, 3MIHOW 3MicTy
CaMOro MOHSATTSA «MapKeTHHT». Lle 103BONHIO0 HAYKOBISM BHOKpE-
MHTH OCHOBHI TIEPiO/IM B HOTO PO3BUTKY SIK OKPEMOi HayKH, HAJIaTH

iX KOHLENITYa/IbHY XapakTepucTUKYy. Lle, y CBOKO uepry, Hajae Moxk-
JIUBICTh BHOKPEMUTH €Tl CTAHOBJIECHHS Ta PO3BUTKY TOHSTIH-
HO-TEPMiHOMOTITYHOTO anapara MapKEeTHHTY.

V (axoBiif iTeparypi 3 MapKETHHTY MPEACTABICHO BAPIaHTH
nepiou3anii iCTOpHYHOTO PO3BUTKY MiIXOAIB 710 KOHIIEMITI MapKe-
THHTY, WO nponouytotses [1.C. 3ap’snosum 12, c. 7-8], T. Jlesit-
oM [13, ¢. 32-34]. Sk npuKiIan HaBeeMO MePiOAU3aIIiI0 MiAXOJiB
110 KoHuenii MapkeTuury, sxy nporonye O.H. Kuuiosa:

ToBapHa opientartis (1857-1900 pp.);
36yroBa opientaris (1900-1950 pp.);
punKoBa opierTaiis (1950-1960 pp.);

— Mapkerunrose ynpasminas (1960 pp. — nowuHi) [8, c. 27].

Bupuenns  ictopii po3BHTKY MapKeTHHFOBoi' JYMKH
[8; 9; 11; 13], 3 onHoro OOKY, Ta maxpOHmHe COLIOMIHTBICTHYHE
JOCIIDKEHHS TIOXO/KEHHS HOMEHIB 1 TEpMIHIB MapKETHHTY,
3 {HINOTO, HAZIA€ HAM MOKITHBICTH 3AMPOTIOHYBATH BIACHY TIepiofH-
3QIiE0 iCTOI{ MOSBY Ta PO3BUTKY AHITTOMOBHOI TEPMIHOJOTI, sKa
il obcmyroBye:

— TIepioj 3aPOKEHHS AHIIOMOBHOT TEPMIHOMIOTT] MAPKETHHI'Y
(1857-1900 pp.);

— TIepio/l CTAHOBJICHHS AHIIOMOBHOT TEPMIHONOT1 MApKETHHI'Y
(1900-1950 pp.);

— Tepiof PO3BHTKY aHTIOMOBHOI TEPMIiHOMNOTIi MapKeTHHTY
(1950 p. — motemep).

Ha nepiomy 3 BU3HaYeHNX €TAIiB JUIs HOMIHAII] TIPEIMETIB,
SBUINI 1 TIOHATH, IO CTOCYBATHCA C(EpH PO3MMPEHHS TOPTIBM
Ta MPOCYBAHHS HA PHHKY, TiIIPHEMIL BUKOPHCTOBYBAIN KOMEp-
1ii{HY TEPMIHOJIOTIk0, OUIBIIICTh SKOT CKITaNacs B AHTMIHChKII MOBI
B XIV-XVIII cr., nanpukmazx: advertisement (XV cr.), business
(XIV cr.), commerce (1537 p.), company (1553 p.), enterprise
(1844 p.), investment (1615 p.), retailer (XV cr.) Tomo. OcKibkn
CaMe Ha IbOMY eTani BUHUKIN ICTopI/I‘{HI TIePENyMOBH JUIs TpaH-
cq)opMauu IHTYITHBHHX 3HAHD 1 zlocmuy TiIPUEMILIB B HAYKOBI,
TO LeH Nepioa MOKHA HA3BaTH TEPi0AOM 3apO/KEHHS aHITIOMOBHOT
TEPMIHOMOTi chepr MAPKETHHTY.

Jlpyruit mepion y (opMyBaHHI aHTIOMOBHOI TEPMiHONO-
rii cepr MapKeTHHTY € TepiofoM il cTaHOBIeHHA. BiH BKmio-
qae B ceOe TpW eTamt 1) eram KOHIeNTyawi3alii TepMiHOMOTII;
2) eram iHTerpanii TepMmiHiB; 3) eTam neperiay TepmiiB. [lepion
i3 1900 mo 1920 pp. XapakTepu3yeTbcs SACKpaBO BHPAKEHOI
Opi€eHTaLli€l0 HA BUPOOHHMLTBO Ta HAMIPOM BHPOOMTH SKOMOTa
OinbIue TOBApIB, MPoaaTH iX OyIb-AKuM criocoOoM Oe3 ypaxyBaHHs
notped mokymiiB. OCHOBHOIO TPAKTHYHOIO CTIPIMOBAHICTIO Map-
KETHHTY I[bOTO eTaIy OYIO BIOCKOHANCHHS BUPOOHHIITBA 3 METOI0
30imbImeHHs IPHOYTKY. [[puKIaay TepMiHiB, SKi BHHIKITH HA ITHOMY
etarti, Taki: productivity (1810 p.), profit maximization (1802 p.),
operation improvement (1864 p.).

Toni * MapKeTHHT SIK OKpeMy AMCLWILIIHY TIOYATH BUKTAHATH
B Miuurancekomy (3 1901 p.), Lutinoticekomy (3 1902 p.) yHiBepcu-
TeTax, a Takok B yHiepeuteti mrary Oraifo (3 1905 p.). Hapuais-
Huit kype Hasusases “Distribution of Products” [9, ¢. 23]. [epmi
CTY/ICHTH-MAPKETONOTH HABYAIUCA K EKOHOMICTH, X0ua 3HAHHI,
SKI HAJIABATH M, a TaKoXK iz, ki mpocyBaiy B IXHBOMY Cepesio-
BHII, JIENIO BIPI3HSAINCA Bil 3aralbHOBU3HAHUX TEOPIil TOTO Yacy.
Bomnu ctocysasmcs po6mneM HOMUTY, HOro e1acTHYHOCT], piBHOBATH
ToBapiB Ha puHKY. Came TOMy OAMHUISAMH BOKaOymspa cepu Map-
KETHHTY Ha 3a3HaYeHOMY eTari Oy He TibKH eKOHOMIYHI TepMiHH,
ane i Taki omuHu, sK: profit maximization (1902 p.), operation
improvement (1914 p.), ability to purchase (1907 p.), equilibrium
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(1908 p.), elasticity of demand (1920 p.). YV nepumx KociipkeH-
HSAX 13 MapKeTHHTY TINAINA MEPEOCMICIEHHIO TEOpis BapTOCTi
(value theory — 1876 p.) Ta Teopis posmominty ToBapis (theory
of distribution — 1917 p.), yHacs1iiok 4oro 11i O/MHMLI, a TAKOXK OJIH-
HHUILL, 10 [O3HAYAIN TOHATTS, HeOOXIIH1 s IX MOSCHEHHS i 0CMHC-
JIEHHS], TAKOX Ha[IHIIIN 10 TEPMiHOMOT Cepr MapKETHHTY.

[ounnaroun 3 1902-1903 pp. inel MapKeTHHTy aKTHBHO Po3-
BHBAIOTHCA Y Mpandx 3 pexnamu. Tax, Hampukaag, y 1902 p. ame-
pUKaHCBKMI HaykoBelh Ta mimpueMerp Y. CKoTT omyOnikyBas
poboty “Theory and practice of advertising” [9, ¢. 22]. ¥ 1913 p.
y BunaBarnTBI Heto-Nopxka “Doubleday, page and Co” Oyio Buano
kumry akanemika Sh. Terry “Advertising as a business force”, y sikiit
peKIaMHa JiSTBHICTh PO3TIAAANach SK HEBi €MHA YaCTHHA MPO-
1ecy ynpasninas npogaxamu [9, c. 25].

Taka yBara Ta po3yMiHHS 3HA4YIIOCTI peKIaMu A TPOCy-
BaHHS TOBAPIB MPUBENN HE TITbKH JI0 pO3pOONEHHS TEOPETHYHHX
KOHIEMIIH 1 MPaKTHYHUX TPUIOMIB PEKTaMH Mil Yac TPofaKy
TOBApIB, aNl¢ il MOSBH PEKIAMHAX TEPMIHIB y TEpPMIHOMOTIi Map-
kernnry, Hanpukna: philosophy of advertising (1902 p.), canned
presentation (1904 p.), advertising copy (198 p.), principles
of advertising (1909 p.).

OKpiM eKOHOMIYHHX 1 PEKIAMHHX TOHATb, 10 TEPMiHONOTi]
cepu aHIIiHCbKOi MOBH MAapKETHHTY BXOASTb Ha I[bOMY eTami
TaKOX TEPMIHH 31 chepH TICHXOMOTIi, HanpUKIax: perceived product
quality, response rate, perceptual mapping, consumer reaction;
mood advertising, behavioral stage. Le 6ymo 3yMOBIIEHO BUKOPHIC-
TAHHAM TICHXOJNOTIYHUX KOHLEMIIA 10 TOCITIIKEHHS MiSIBHOCTI
cy0’ eKTiB-CTIOKHMBAYiB, BILTHBOM 0iXeBiOPH3MY Ha PO3BHTOK OKpe-
MHUX KOHIEIii MapkeTuHry [9, ¢. 56]. Came Ha 1poMy eTari Tep-
MiH marketing y)xuBami B aHIIOMOBHIil JiTepaTypi BiNOBIIHOrO
axy mopsin i3 Tepminamu distribution, trade, commerce [13, ¢. 62].

JlpyTHii eTam mepiroro mepioxy Po3BUTKY MAPKETHHTY Ta HOTo
TepMinonorii npunagae Ha 1920-1930-1i pp. V meii gac BinOyscs
TNEpers inel MiTBHOCTI TMPOMUCIOBUX TMiAMPHEMCTB, SKUMI
BBA)KAH BiKE HE MPOCTO BUPOOHHIITBO TOBAPiB Ta X Mpofai, ane
11 HiBHUIIIEHHS IXHBOI SKOCTI, X044 i 13 METO0 MAKCUMAJIBHO BUTI]-
HOTO MPOJAXKY, @ HE Yepe3 ypaxyBaHHs norped nokymiis [9, ¢. 59].
Taky opienTariito BUpoOHHITBA Ha3UBAIOTH ToBapHoIo [13, ¢. 71].

Ha mpomy erami B TepMIHONOTIIO aHITIHCHKOI MOBH cepn
MApKeTHHTY HA[IHIUM Taki omuHuL, AK: halo effect (1928 p.),
production control (1929 p.), market research (1926 p.), market
investigation (1929 p.). Po3pobreHHst NPHHIKIIB 1 0CHOB Mapke-
THHTY, TOMITHKH LIHOYTBOPEHHS MPHBENO 0 TIOSBU B aHATI30BaHIH
TEPMIHOJIOTTi TAKUX OJIMHHUIIb, SIK: point of concentration, outgrowth
of labor division (1922 p.), transfer of goods (1824 p.), price fixing
(1920 p.), early-bird price (1922 p.), discount rate (1927 p.)

Hactynnuii eran apyroro nepiony B pO3BHTKY aHIIOMOBHO] Tep-
MiHomorii Ta camoi cepu MapkeTHTy Aatyethes 19301950 pp. Ha
1[bOMY €Tari creLiaticTd 3 BUPOOHMLTBA Ta MiANPUEMIL YCBIOMUIA
HEOOXi/IHICTb BUBYEHHS TOTO (aKTy, K Kparue 30yBaTi MPOLYKLIIO.
(OCHOBHOI0 TIPHYMHOKO CTIPSMOBAHOCTI MApKETHHIY B 1iei yac crana
mmboka exoHoMigHa Kpr3a 1929-1933 pp., sxa i cTBOprIia mepexy-
MOBH JI0 9EPTOBOi 3MiHH MAPKETHHTOBOI OI€HTAIIi.

[lepeopienTartist Ha 30T 32 HOTIOMOTOFO 30LTBIIEHHS TTOMHUTY HA
TOBApH CTaNa OCHOBHIM 3MicToM MapkeTrHry y 30-50-i pp. XX cT.,
YHACTIIZIOK 4oro copMyBanacs Tak 3BaHa KoHLenis 30yTy (selling
concept) [9, ¢. 81], Ky Takok HA3UBAKTH KOHIEIILEK IHTEHCHI-
Katgii Komepuiiiaux 3ycunb [11, c. 442]. 3MiHM y TpakTHUHil opi-
EHTAI[ MAPKETHHTY HE MOIVI HE BUKJIMKATH TIOSBH HOBUX TOHSATD,

6

TepMiHiB U1 iX HomiHauii, 30kpema: presell (1947 p.), preselling
(1948 p.), large-scaling retailing (1945 p.), sales density (1949 p.),
sales orientation (1932 p.). PosmmproeThes 3HAYEHHS CIOBOCIIO-
nydeHb market research Ta market researching: market research —
research into the size, location, and makeup of a product market
[9, c. 101]; market researching — research into means of promoting,
selling, and distributing a product or service [Tam camo].

Y BKa3aHuH Mepiof; MAPKETONOTH 30CEPEAIICS Ha 300pi Kilb-
KicHoi iH(opmartii, mo Oy;a HeOOX1THOO /IS aHAJI3Y YHHHKKIB, 0
BIUTHBANA Ha 00cAT 30yTy Ta kBoTH mpomaxis [11, . 89]. Y 38 3Ky
13 IIAM TepMIHOTIOTis AHITIICHKOI MOBH C()epH MAPKETHHTY IOTIOB-
HUJACS TaKUMH TepMiHamu, sik: factor analysis (1931 p.), panel
study (1938 p.), cluster analysis (1948 p.), operation research
(1945 p.). AKTHBHO pO3BMBATHCA Y BKa3aHWi Mepiof pi3Hi Map-
KETHHTOBI TIPOTpaMH BHXOAY HA PHWHOK, YNPOBAPKCHHS HOBHX
JITEPChKAX Mepesk, POpMyBAHHS MAPKETHHTOBUX CTHMYIIB IS
OTTHMI3aIii 30yTy TPORyKIii. YHACTINOK IHOTO B aHaNi30Ba-
HIlf TepMIHOJOTIi 3’SIBINICA HOBI OTMHMII HA TO3HAYCHHS HOBHX
3HaHb 1 HOBUX (opM KOMYHiKailii, 30kpema: product line (1935 p.),
marketing image (1939 p.), market basket (1943 p.) Tomo.

Ha Bxazamomy etai 10 aHITIOMOBHOT TepMiHONOTii cdepn Map-
KeTHHTY BXOJATh OJMHHI 3 BilicbkoBoi cepu. Lle mosicHioeThes
THM (akTom, 1o mics [lpyroi cBiTOBOT BiiiHM 3HAYHA KibKICTh
aMEPHKAHCHKIX BIHCHKOBHX BHUIIOTO PAHTY 3BLTBHUIMCS 3 apMii,
TIOYAITN TPAIIOBATH Y BITHOCHO HOBIH 1 HaI3BHYAITHO MEPCTIEKTHB-
Hill cdepi, OYOMMIM BiIUIM MAPKETHHTY B 0ararhOX aMephKaH-
cokux mipmpuemctax [11, c. 93]. Came Tomy B aHami30BaHiil Tep-
MIHOJOTII 3’IBUUTHCS TaKi OMUHNLL, SIK: marketing strategy, market
capture, brand war, marketing tactics, surprise attack, flagman
store, flagship store.

Ocranniit, T00TO TpeTiil i3 BU3HAYCHNX HAMH TEPIONIB PO3-
BUTKY aHITIOMOBHOI TEPMIHOJIOTI] chepr MapKeTHHTy, Oy/0 Tomi-
JIEHO HAMU HA TP CTAIK: €Tall ePEOCMUCICHHS Ta Criewiami3anii
TEPMIHIB, €Tall COI[albHO-CTHYHUX 3al03UYeHb Ta €Tall iHTep-
HeT-3amo3u4eHb. Takuil PO3MOJLT 3YMOBIEHHUI €KCTpasiHIBalb-
HUMH YMHHUKAMH, SKi BIUTBAIH HA PO3BUTOK aHANi30BAHOT TepMi-
HOIOT1{ aHITIHCHKOT MOBH.

Ha nepromy 13 Brazarmx etami (1950-1970-1i pp.) cmoctepira-
€ThCS MIIBMIICHAI HTEPEC 10 TCOPETHIHHX ACTIEKTIB MAPKCTHHTY,
10 BUSIBIAETHCS B TOSBI BETHKOI KITBKOCTI HAYKOBHX MPAIb (TaK,
Hanpuknaz, y 1950 p. Buxoauts, a B 1964 p. nepeBuiacThes HaykoBa
npanst P. Kokea it B. Anbaepcona mip Hassoto “Theory in marketing”,
y 1958 p. 3’seusetbes kuura “Plan-Do-Check-Act model” Ta iH.)
[9, c. 124]. VHacniok 1pOTO aHai30BaHA TEPMIHOJOTIS MOMOB-
HIOETBCS TEPMiHAMK-CIIOBOCTIONYYEHHSMH, Hampukmax: normality
of heteroginity, standpoint of differential advantage, balance power,
effective matching accomplishing. YTOYHIOETBCS Ta TIEPEOCMIIC-
THOETHCS TAKOK 3HAYCHHS KIIOYOBUX TEPMIHIB cepu. CaM TepMiH
marketing Gymo mepeocmuciero. Tak, y 1967 p. B mepumomy mia-
pyunnky 3 mapkerunry @. Kotnepa iomy Oyino HaaHo Take BU3HA-
ueHHs: “Marketing is a social and managerial process whereby
individuals and groups obtain what they need and want through
creating and exchanging product and value with other” [11, c. 142].

B ananizoBany TepMiHOIOTiH0 MPOHMKAIOTH TAKOK MATEMATHIHi
TEPMIHM # OTMHUII HA TIO3HAYEHHS MOHATh OOUYKCITFOBAHOI TEXHIKH
(manpuknaj, multivariate analysis, calculus of approximation, system
analysis, data processing), WO MOSCHIOETHCS 3aIy4EHHAM MareMa-
THYHUX MOJIENel 1 METOIIB 10 cheph MapKeTHHTY, HEOOXiTHICTIO
00po0KH i1 aHaJi3y BEMMKOI KibKOCTI MOKA3HKKIB, iH(pOpMAII B Hii.
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YHacninok nomupenns tenedauenns y CLIA, posyminns iforo
MOXKJTHBOCTEH Y pekIaMyBaHHI Pi3HUX TOBAPIB Ta MOCIYT B aHTIIiM-
CbKY MOBYc(epH MApKETHHIY MOTPAIUIIOTh Taki TepMiHOOIHU-
HUT, K: cable audience, media coverage, media flighting, media
effectiveness Tomio.

Ha npyromy 3 BU3HaY€HNX HAMU €TarliB BiTOYBA€ThCS MEPEXia
B/l TPA/IMIITHOT PUHKOBOT KOHIIETIIII1, IPUIHSATOT JI0 1bOTO Y chepi
MAapKETHHTY, /10 TIepe/ioBOT KOHLIEMIIii COmiabHO-eTHIHOTO MapKe-
THHTY, sIKa B aHDIICBKIA MOBI JicTana HasBy societal marketing
concept [13, c. 164]. CyTb mi€i KoHIENIII BU3HAYAETHCS THM, TII0
CTI0YATKY KOMIIaHIS BUSABIAE MOTPEOH, HECTATKH i IHTEPECH MiThO-
BUX PHHKIB, a MOTIM 3a0e3medye iX Ta KIi€HTIB 0€3MocepenHbo
[8, c. 182]. Y 3B 3Ky 13 M aHANI30BaHA TEPMiHOJIOTis IOTIOBHIO-
€TbCs TepMiHaMu societally conscious, societally-oriented marketer,
ethical pricing, ethical advertising.

Ha iipomy erarti 3’SBISFOTHCS TaKOXK TEPMIHOOJIMHHUIII Ha TO3HA-
YEHHS MAPKETHHTOBUX [PUIOMIB, 110 BBOISATH B OMaHy TOKYIIIIIB,
HampuKian; deceptive pricing, deceptive promotion, misleading
promotion. Jlo aHati30BaHoi TepMiHOMOTIT BXOIATH TAKOK TEPMIHH,
1110 TI03HAYAOTh MOHSATTS TaK 3BAHOTO «COIIANBHO Bi/ITOBIAATBHOTO
MapkeTHury» (socially responsible marketing), mo nepenbadae
HEOOXiHICTb AKOMOTa Kpallle BPpaxoByBaTH MOTPEOH CMOXMBAYiB
Ta CyCIUIbCTBA 3aranoM [8, c. 214], 30kpema: consumer-oriented
marketing, innovative marketing, value marketing, sense-of-
mission marketing. Ileit migxin micras Takox Hassy enlightened
marketing (nposicrenuti mapkemune), TOKIMKAHKH TTITPUMYBATH
onTHManbHe (DYHKIIOHYBAHHS BCi€l CHCTEMI MAPKETHHTY B JIOBIO-
CcTpoKoBiit nepenextusi [13, . 191].

3 90-x pp. XX cr. chepa MapKeTHHIY MEPEKUBAE 3HAYHI
3MiHH, 3yMOBJICHI ICTOTHHMH TEXHOJOTYHUMY YnHHUKamHu, [TosiBa
Ta MONIMPEHHS BCECBITHBOT MepEeKi [HTEpHET Ta I(POBHX TEXHO-
JIOTIH CYTTEBO BILTMHYIA HE TUTHKH Ha ITOKYIIIIIB, ajie i Ha mpojiaB-
miB. 11106 mpomBiTaTy B €MoXy MU(pPOBIX TEXHOJOTIH, CTIEIiaNiCTH
3 MApKETHHTY TIOBHHHI Oy/TH TMEpETISHYTH CTpaTerii mpocyBaHHs
TOBApiB Ta MOCIYT HA PUHOK, iX 30yTy HA HBOMY, PEKIIAMHU TOBApiB
Tomo. CBIOLTBOM aKTHBHOTO BXOMKEHHS IHTEPHET-TEXHOMOTIH
Y MapKeTHHT € Taka MO/, K CTBOPEHHS AMEpPHKAHCHKOKO MapKe-
THHTOBOIO ACOIIATIIEI0 BIACHOTO caifTy ama.org y 1994 p. [8, c. 11].
VHACTIOK BHUINE3a3HAYCHIX YMHHWKIB B AHIIOMOBHIH TEPMiHO-
norii chepr MApKETHHTY 3°SIBIAIOTRCA Taki omummii, sk online
marketing, commercial online service, e-commerce, open trading
network Tomo.

BucnoBku. Otike, icTOpist MOSBU Ta PO3BUTKY AHIIOMOBHOI
TEPMIHONOTi C)ep MAPKETHHTY BU3HAYAETHCS TPHOMA ITEPIOaMHL:
3apOJUKEHHs, CTAHOBIEHHA Ta OesmocepenHboro po3sutky. Lleit
PO3MOJIIT BU3HAYAETHCSA EKCTPANIHTBATLHIMA YMHHUKAMH PO3-
BUTKY BizmoBiaHoi chepw. ITix gac i 3apomkenns y CILA Bukopuc-
TOBYBAITHCS TIPOCTI 32 OY[0BOI0 aHTIIOMOBHI €KOHOMIYHI TEPMiHH.
Jlpyruii nepiog, 3yMoBIeHUI (pakToM (OPMYBAHHS MAPKETHHTY SK
OKpeMoi cepu iUTbHOCTI Ta HayKOBOT TUCIUILTIHY, BUDI3HAETHCS
TIOSIBOKO TEPMiHIB Ha [TO3HAYCHHS MIPOCTHX MAPKETHHIOBHX TIOHATb.
Tperiii mepion i PO3BUTKY, 3yMOBIICHHUIT TOSBOK BEITHKOT KiMb-
KOCTI HAyKOBHX TpAllb | KOHIEMIiH i3 MAPKETHHTY, TOMHPEHHAM
iHTepHET-ChepH, XapaKTePU3YEThCS CTIeNU(IKAIIIEr0 i YTOTHEHHIM
3HAYEHHS OKPEMUX OIMHHIb, TIOSBOI BENHMKOI KUTBKOCTI HOBHX
TEPMiHiB-CJIOBOCIIONYYEHD Ha TIO3HAYECHHS CKJIAHUX TIOHATH Map-
KeTHHTY i iHTepHeT-MapKeTUHTY. [lepcrieKTHBY MofaIbIIuX J0CIi-
JKeHb Y0a4aeMo B aHai3i CTPYKTYPHHX 1 CeMAaHTHUYHIX 0COONH-
BOCTEH aHIIOMOBHOT TEPMIHOMOTII chept MapKETHHTY.
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Mytskan D., Kamyshova T. History of emergence and
development of the English-language terminology of the
sphere of marketing

Summary. The article is devoted to the study of history
of emergence and development of the English-language
terminology of the sphere of marketing. The definition
of the notion of a term of the sphere is given, history
of emergence and changes of meaning of its key term is
analyzed, and historical preconditions of emergence of its
English-language terminology are clarified in the article. Such
analysis is done together with the analysis of events happened
in the sphere of marketing and main factors of its emergence
and development.

A term of the sphere of marketing is a language unit
used to denote its professional notion. The English-language
marketing terminology has been forming for centuries. Its
key term «marketing» appeared in the English language long
before its emergence. Becoming its element and key term, it
had also changed its original meaning.

The history of emergence and development of the English-
language marketing terminology is determined by three
periods: emergence (1857-1900), formation (1900-1950)
and development (1950 — till now). Simple economic
terms were used in the period of emergence of the sphere
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of marketing in the USA. The second period is characterized
by the process of forming of marketing as a separate sphere
of economic and entreprencurial activity, a special scientific
discipline, taught in American universities, emergence
of market conception of the development. Terms denoting
pure marketing notions appeared in that period. Terms from
advertising, psychological and military spheres also came into
the analyzed terminology then.

New terms appeared at the third stage of development
of the English-language marketing terminology due to the facts
of emergence of different scientific works in marketing,

its socially ethical and socially responsible conceptions,
the development of the Internet-sphere and the sphere
of digital technologies, necessity of creating of new strategies
of promoting and sailing of goods and service due to this.
Most of such terms were word-combinations denoting
complex marketing notions. New terms designating notions
of marketing and Internet-marketing come into the analyzed
terminology now.

Key words: English language, economic terms, history
of development, precondition of emergence, terminology
of sphere of marketing.




