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OCOBJINBOCTI 3ACTOCYBAHHS CRM-CUCTEM
Y MAPKETHHI'OBOMY TA JIOT'ICTUYHOMY YIIPABJITHHI
3AKJIAJAMM ITOCJIYT

OCHOBHOIO METOIO JIOCIIIJPKEHHS Y JJaHiil HayKOBii CTaTTi € 00IPYHTYBaHHS 0COOJIMBOCTEHN 3aCTOCYBaHHS
CRM-cucreM y MapKeTHHTOBOMY Ta JIOTICTHYHOMY YIOPaBIiHHI 3 METOI0 aBTOMAaTH3allii IpOIeCiB
00CIIyTOBYBaHHS Ta B3a€MOJIl i3 CHOXHMBAaYaMH 3aKIaJy TOCIYT B yMOBaX [iDKUTANi3allii MapKeTHHTY.
JocmimkeHHs MpaKTHIHUX 3acan 3actocyBanHs CRM-cructeM y MapKeTHHTOBOMY Ta JIOTICTHIHOMY YIPaBITiHHI
3aKJIaIaMU TIOCIYT y PO3pi3i BUPIMICHHS AaHOi mpobiemu Bkasaino, mo CRM-cucreMu H03BONISIOTH 3MIHCHUTH
aBTOMATH3aIliI0 MPOIIECiB 0OCITyroByBaHH Ta B3aEMOIIT 3aKiary 31 crioxuBayamu nociyr. OJTHaK, 3acTOCyBaHHS
takux CRM-cucTeM 11010 3akiajiB MOCIYT, sIKi HaJAIOTh Pi3HI 32 BHAOBOIO O3HAKOKO IOCIYTH, Ma€ IMEBHI
0COONMBOCTI AK 3 MpHUBOAY (PYHKIIIOHYBaHHS 3aKiamy i MporeciB 0OCITyroByBaHHS, Tak 1 (DyHKI[iOHAIBHOL
nobynosu camoi CRM-cucremu.

AKTyaJbHICTP BHpIIIEHHS 3allpONOHOBAHOI HAYKOBOi TPOOIEMH BH3HAYAETHCS HEOOXITHICTIO
BpaxyBaHHs ocobnuBocTeil 10710 3acrocyBaniss CRM-cucteM y MapkeTHHIOBOMY Ta JIOTiCTHYHOMY YIpaBIIiHHI
3aKJIaIaMU TIOCITYT 3 METOI0 3a0e3neueHHS e(EeKTHBHOCTI (DYHKIIOHYBaHHS TaKHWX CHCTEM aBTOMAaTH3aIlil
nisutbHOCTI. JlaHe JOCHifKeHHsI 3IiHCHEHO 13 BpaxyBaHHAM ocoOnmBocTed 3actocyBanHs CRM-cuctem y
MapKeTHHIOBOMY Ta JIOTICTHYHOMY YIIPaBJIiHHI 3aKJIaJaMH: CaHaTOPHO-KyPOPTHHX, MEJUYHUX, TOTEIBHUX Ta
TYPUCTHYHHX, (i3KYJIBTYpHO-CIIOPTHBHHUX, MOCIYr 1mo0yroBoro oOcimyroByBanHs Ta B2B. Metononoriyanm
HiAIPYHTSM JaHOTO JOCIIIKEHHS CTaJU: JIOTIKO-CTPYKTYPHUI Ta CUCTEMHUM IMiAXOAH, METOU YIPaBIIiHCHKOTO
Ta MapKeTHHIOBOT'O aHAIi3y, METO/IH JIOTIYHOTO y3arajJbHEHHS, aHaJi3y W CHHTE3Y, TOPiBHIHHS, To1o. O0’eKTOM
JIAHOTO JOCI/DKeHHs cranu mporecd 3acrtocyBaHHd CRM-cucrem y mapkeTHHroBoMy Ta JIOTICTHYHOMY
yIpaBITiHHI 3aKJIaJaMH OCIIYT, a IpeaMeToM — ocobmuBocTi peartizamii CRM-cuctem myist aBromMatu3aitii yHKIH
B3aEMOJIi 3akjaay 13 CHOXHMBa4aMH HOCIYr [IOJ0 CAHATOPHO-KYpOPTHOIO, MEIUYHOTO, TOTEIBHOTO Ta
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TYPUCTUYIHOTO, (i3KyIbTypHO-CIIOPTUBHOTO i MOOYTOBOTO 0OCIYTOBYBaHHS, 3acaan 3a0e31medeH s e(peKTHBHOCTI
BukopucTanus Takux CRM-cuctem.

VY crarTi po3nsiHyTO 0cobmmMBOCTI 3actocyBaHHSI CRM-crcreM y MapKeTHHTOBOMY Ta JIOTiCTHYHOMY
YIpaBJiHHI 3aKiajamy nociyr, ¢yHkumioHansHi ckinanoBi CRM-cucrtem, 0coOMMBOCTI MPOTIKaHHS IPOLECIB
00CIIyrOBYBaHHS CIIOXKHMBAYIB y Pi3HHUX 3aKJIaJlaX MOCIYT i aBTOMATH3AIlil B3a€EMOBITHOCUH 31 CIIOKUBauamu. J{aHe
JIOCIIIJDKEHHSI TEOPETHYHO OOIPYHTOBYE Ta MIATBEPAXKYE BHUCHOBKH NpoTe, 1o 3acrocyBaHHs CRM-cucrem
HEOOXiTHO 3/1iHCHIOBATH y MapKeTHHIOBOMY Ta JIOTiCTUYHOMY YIPaBIIiHHI 3aKiIaJaMH MOCIYT i3 BpaXyBaHHAM
ocoOnmBoOCTel (DYHKI[IOHYBaHHS CaMHUX 3aKiIaaiB (3aJIe)KHO BiJ BHAIB OCHOBHOI MOCIYrdM abo TOCHYT, SIKi
HAJIaI0ThCS ), 0COOIMBOCTEN POTIKaHHS IPOIIECiB 00CIyroBYBaHHS B HUX Ta cnenudiku i xapaktepuctuk CRM-
CHCTEM MIOA0 aBTOMAaTH3alii (yHKIIH B3aeMOJii 3aKiamy i3 CIIOKMBA4aMU IMOCTYT. Pe3yibpTaTé HOCIHimKeHHS
MOXYTh OyTH BHKOPHCTAHNMH MAapKETOJIOTaMH Ta MEHEKepaMH 3aKiIaliB CaHATOPHO-KYPOPTHHUX, MEIUYHUX,
TOTENPHUX Ta TYPUCTHYHHX, (I3KyIbTYPHO-CIOPTHBHAX Ta TIOCIYT MOOYTOBOTO OOCITYrOBYBaHHS IS
TiABUIICHHS €(peKTHBHOCTI BUKOpUCTaHHA Taknx CRM-cucTtem.

Knrwuosi cnosa: mapkemune, MapKemuH208Ull MEHeONCMeHM, N02ICMUKA, T02ICMUYHUL MEHeOHCMeHM,
iHGhoOpMayitini mexHoNo2il 8 Mapkemunzy ma J102icmuyi, MApKemuH208l ma J02ICMUu4Hi Yu@posi mexHonozii,
CRM-mexnonoeis, CRM-cucmemu, ¢ynxyionanvni cknadosi CRM-cucmem, asmomamuszayis npoyecie 63aemooii
3aK1a0i6 3i CROMCUBAYAMU NOCTLY2; CAHAMOPHO-KYPOPIMHI NOCIY2U, MEOUYHI NOCTY2U, 20METbHI A MYPUCTIUYHI
nocuyau, QisKya1bmypHo-CROPMUBHI NOCIYeU, NOCTY2U NOOYMO06020 00C1Y208y8aHHs, nociyeu B2B.

FEATURES OF USING CRM SYSTEMS
IN MARKETING AND LOGISTICS MANAGEMENT
OF SERVICE ESTABLISHMENTS

The main purpose of the research in this scientific article is to substantiate the features of using CRM
systems in marketing and logistics management in order to automate the processes of service and interaction with
consumers of the service institution in the context of digitalization of marketing. The study of the practical
principles of using CRM systems in marketing and logistics management of service institutions in the context of
solving this problem indicated that CRM systems allow automating the processes of service and interaction of the
institution with service consumers. However, the use of such CRM systems in relation to service institutions that
provide different types of services has certain features both regarding the functioning of the institution and service
processes, and the functional construction of the CRM system itself.

The relevance of solving the proposed scientific problem is determined by the need to take into account
the specifics of using CRM systems in marketing and logistics management of service institutions in order to
ensure the effectiveness of such automation systems. This study was carried out taking into account the
peculiarities of using CRM systems in marketing and logistics management of institutions: sanatorium-resort,
medical, hotel and tourist, Physical culture and sports, consumer services and B2B. The methodological basis of
this research is: logical-structural and system approaches, methods of management and marketing analysis,
methods of logical generalization, analysis and synthesis, comparison, etc. The object of this research was the
processes of using CRM-systems in marketing and logistics management of service institutions, and the subject —
the features of implementing CRM-systems for automating the functions of interaction between the institution and
consumers of services for sanatorium-resort, medical, hotel and tourist, physical culture, sports and consumer
services, the basis for ensuring the effectiveness of using such CRM-systems.

The article considers the features of using CRM-systems in marketing and logistics management of
service institutions, functional components of CRM-systems, features of customer service processes in various
service institutions and automation of relationships with consumers. This study theoretically justifies and confirms
the conclusions, however, that the use of CRM systems should be carried out in the marketing and logistics
management of service institutions, taking into account the specifics of the functioning of the institutions
themselves (depending on the types of basic services or services that are provided), the specifics of the service
processes in them, and the specifics and characteristics of CRM systems for automating the functions of interaction
between the institution and service consumers. The results of the study can be used by marketers and managers of
health resort, medical, hotel and tourist institutions, physical culture and sports and consumer services to improve
the efficiency of using such CRM systems.

Key words: marketing, marketing management, logistics, logistics management, information technologies
in marketing and logistics, digital marketing and logistics technologies, CRM-technology, CRM-systems,
functional components of CRM-systems, automation of processes of interaction of institutions with consumers of
services; sanatorium-resort services, medical services, hotel and tourist services, physical culture and sports
services, consumer services, B2B services.

IlocTtanoBka mnpolJeMu y 3araJbHOMY BHIVIAAI 1 il 3B’I30K 3 BaKJIMBHUMHU
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HAYKOBHMM Ta NPAKTHYHUMU 3aBJIaHHSIMHM. ABTOMATH3allisl BUKOHYBAaHHX MApKETHHTOBUM
migpo3aiioM (yHKIIH BUMarae 3acTOCyBaHHS BIAMOBIAHMX 1H(MOpPMAIIMHMX TEXHOJOTIH Ta
BIJIMIOBITHOTO TPOrpaMHOro 3a0e3rneueHHs. BiacHe HasBHI Ha PUHKY Ta 3aCTOCOBYBaHI
MiAPUEMCTBAMU Ta 3akiaaamu nmociayr CRM-cuctemu 103BOJISIOTH aBTOMATU3YBaTH (DYHKITIT
B3a€MOBITHOCHH 31 criokuBadaMu. 3actocyBanHs CRM-cucrem 3aknagamu mocnyr (3ajaexHO
BiI BHUIIB OCHOBHOI TOCIyrH a00 TIOCIyT, SKI HaJalThCsI) 3 METOK aBTOMaTH3allii
MapKETUHTOBOTO Ta JIOTICTUYHOTO YIPABIIHHS HUMH MAa€ IEBHI OCOOJMBOCTI Ta HOCHTH
nuBepcu(iKOBaHUNM XapakTep IIOJ0 OCOOJMBOCTEeH (YHKITIOHYBaHHS CaMUX 3aKJIaiB,
0COONMMBOCTE MPOTIKAHHSA MpOIEeCciB  OOCIyroByBaHHS — CIIOKMBadiB, coenudiku 1
xapakrepuctuk CRM-cucreMm. Oco0JIMBO BaKJIMBHM aclEKTOM 3aCTOCYBaHHS B IPAKTHII
MapKETUHTOBOIO Ta JIOTICTUYHOTO ympaBimiHHsA 3aknagamu mocayr CRM-cuctem €
e(eKTUBHICTh 1X BHUKOPHCTAHHS, IO BH3Ha4dae ePEKTHBHICTh peanizaiii MapKEeTHHTOBOI
JISUTBHOCTI, piBE€Hb JOX1IHOCTI 1 IPUOYTKOBOCTI, pPiIBEHb MPUXWIBHOCTI CIIOKHMBAYa J0 3aKIaTy
YW TOCIYTH, TOmo. Taki 3a3Ha4ueHi 0COOIMBOCTI BU3HAYAIOTh HEOOXIIHICTh, JAOIUIBHICTD Ta
edpexTuBHICTH 3acTocyBanHss CRM-cucrem, a ToMy MOBHHHI OyTH ITOCT/PKEHHUMH 3 OTJISITY Ha
TEOPETUYHY 1 MPAKTUYHY 3HAYUMICTh.

AHaJi3 OCTaHHIX JOCJHIIKeHb, Y SIKUX 3al0YaTKOBAHO BHUPillleHHHA Npo0JieMu.
AcmekTy npakTUyHOro 3acTocyBanHs iHPopmalliitnux CRM-TexHom0riil BUCBITIEHO B Mparsx
JIx. Axna, JI. beppi, H. I'ecenera, Il. I'pinGepra, I1. JIpykepa, X. I6oparima, C. Kima, X.
Morau, B. Ilononsnoi, K. Pababaxa, M. Caraiinaka, M. Tropbana, K. Xana, B.
Spomenko. B mux HampaiioBaHHSX BiACTIIKOBYEMO KIIACHYHUN Ta HenuepeHIiioBaHU
xapaktep 3actocyBanHsi CRM-cucrtem y 3aknagax nmociayr. Mu BBa)kaemo, 110 MPaKTUYHE X
3aCTOCYBaHHS MAapKETOJIOraMH Y 3aKjia/iaX MOoCHIyT (3a pi3HUMH BUJIOBUMH O3HAKAMH MTOCIYT)
MOBUHHO BPaxOBYBAaTH OCOOJIMBOCTI, IO CTOCYIOTHCS TIPOIECIB 0OCTYrOBYBaHHSI CIIOKUBAYIB
Ta (YHKIIOHATHHOI MOOYJOBH TakuX iH(OpMaIiiiHuX cucTeM aBToMaru3amii. BpaxyBaHHs
TaKUX OCOOJIMBOCTEH Ta OOIpyHTYBaHHs cnelM(iKu iX 3acTOCYBaHHS MOTpeOye NETalbHOTO
BUBYEHHS 1 TOCIIIKEHH.

Iini crarTi. L{insiMu cTaTTi € 00rpyHTYBaHHS HEOOX1AHOCTI BpaXyBaHHS 0COOJIMBOCTEH
monao 3acrocyBaHHs CRM-cucrem y MapkeTHHrOBOMY YIIpaBIiHHI 3aKjaJaMH: CaHATOPHO-
KYpPOPTHHX, MEIWYHHMX, TOTEIbHUX Ta TYPHUCTUYHMX, (i3KYyJIbTypHO-CHOPTHBHHUX, MOCIYT
nobyroBoro obciayroByBanHs Ta mocayr B2B 3 meroro aBTomaTumzamii mporieciB
00CIIyroByBaHHS Ta B3a€MO/II1 31 CIIOKMBAYaMHU 3aKJIa1y MOCIYT.

Mertoaosorias Ta MeTOAM JOCJTiIKeHHsl. METOJOJOTIYHUM MIATPYHTAM JAaHOTO
JIOCIIJIKEHHS CTaJIM: JIOTIKO-CTPYKTYPHUI Ta CUCTEMHUH MiJX0/1M, METOH YIPABIIHCHKOTO Ta
MapKETHUHTOBOT'O aHaJi3y, METO/IM JIOTTYHOI0 y3arajibHEeHHs, aHali3y i CHHTE3Y, OPIBHSHHSL.

Bukiag oOCHOBHOrO marepiajy IOCTIIXKEHHS 3 TOBHMM OOIPYHTYBAHHSIM
OTPUMAaHMX HAYKOBHUX pe3yabTaTiB. Po3rismatoun ocobmmBocTi 3actocyBanns CRM-cuctem
y MapKeTHHIOBOMY Ta JIOTICTUYHOMY YIpaBIIiHHI 3aKJIaJlaMU MOCIYT, He0OX1IHO HacamIepen
posrimssaytn CRM-Moznens B3aemojii 3akiiaj IMOCITYr-CIIOKHMBa4d. Y IEHTPI TaKoi MoJeni
JIeKUTHh TBEP/KEHHS Ta MOCTYJAT, 10 OCHOBOIO (hisocodii BeneHHs Oi3HECY € CHOXHBay 13
fioro 3amuramu, MoTpedaMu i BUMOTaMH IIIOJIO OJIEPKAaHHS MMOCITYTH 3a CYTHICTIO, CIIOCOOaMHU
OJIEpKaHHS, PeaKIili€lo Ha Hel, oriHroBaHHIM sikocTti, Tomo (JI. Beppi, 1983). Buxonsuu 3
[IOT'0, OCHOBHIUMH HaNpPsIMaMH JsUTHHOCTI 3aKJIaay MOCIYT MO0 peati3allii TaKuX B3a€MOIii
€ MapKeTHUHT, 30yT, JOTICTHKA Ta 0OCTYyrOBYBaHHS CIIOKHMBaya, TOOTO MPOIEAYpHU 1 TIPOIECH
3aJ10BOJIEHHS Horo nmotped y nociysi (Tropban, Max-Kueitn, 2011).

@ynkiionan HasBHUX Ha puHKY CRM-mpoaykris, 3a3Buuail, Bkitouae Takuii CRM-
¢yHkmioHan pobotu 3 iHpopmamiero y pos3pisi peamizanii CRM-momeni B3aemoii:
HaIlOBHEHHsI, BEJCHHSA 1 MIATpUMKA Oa3M CHOXHMBauiB; IHTEpAaKTUBHE 3acTocyBaHHs IP-
TenedOoHii s 0JHOYACHOTO YIPAaBIiHHS B3aeMOisMH i3 criokuBadeM ta CRM-cucremoro;
HAJAIITYBaHHA 1 3aCTOCYBaHHS €JEKTPOHHOI TMOIITH (iKcalii 3amuTiB CIO0XHUBAYiB;
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BUKOPUCTaHHS XMAapHOTO CXOBHILA I HAllOBHEHHS Ta BUKOPHCTAaHHS 0a3H CIIOXHMBAYiB;
IHTerparis 3 calToOM 3aKiaay I IHTEPAKTUBHOIO CIIJIKYBAaHHs Ta peaiizamii B3aemMomii 3i
CHOXHMBAaYeM; BUKOPUCTAHHS Ta IHTETpalis 13 ONepamiifHo CUCTEMOIO 3aKjaly MOCIIyT; 30ip
CTATUCTUKH TPO CIIOXKKBaya Ta nporecu oocinyropyanus; inme (k. Axx, C. Kim, K. Xan,
2003).

Indopmariiss Ta mpouecu podotu 3 iHpopMalier y pospizi peamizamii CRM-moznemi
B33a€MOJII1 «3aKJIaJ1 MOCTYT-CIIOKUBAY» BiIOOpaKaroTh 3acaau 0e3nocepesHbO MapKETHHTOBOT
Ta JIOTICTHYHOI aisutbHOCTI 3akiany mocayr (O. Ilapama, 2009). 3okpema, morryk Ta Qikcaris
NOTEHIITHOTO ~ CIIOKMBa4ya, MAapKETUHTOBI JIOCHIDKEHHS Horo morped 1 3amwuris,
IHTEepaKTUBHUM KOHTAKT 13 CIOXKMBAue€M IIOCIYTd BiIOOpa)katoTh aCIEKTH MApPKETHHIOBOI
JISUTBHOCTI, TOJI SIK: OpraHi3amis 1 ynpaBJIiHHS B3a€MOISIMH, OpraHi3aiis 00CIyroByBaHHS,
IHTerparis 3 CaiTOM 1 XMapHUM CEPEOBHIIEM, 3aCTOCYBAHHS CEPBICIB Mar0 BITHOIICHHS Ta
BioOpaskaroTh jorictuudi mporecu (M. Caraiinak, 2013).

Teopernunuit  posrmsm CRM-dyskmionany icayrounx CRM-cuctem Ta  ix
3aCTOCYBaHHSA y MapKETHHTOBOMY Ta JIOTiICTUYHOMY YIPABIiHHI 3aKJIaflaMy TOCIYT MOKa3aB,
mo CRM-cuctemu 103BONSIIOTH 3A1MCHIOBATH aBTOMATH3aIlil0 MPOIECIB B3aeMOIl 3aKIaay
nociyr i3 cnokuBadamu (B. Spomienko, B. I[Tomonsha, H. T'ecenera, 2015).

[Ipaktuune 3acrocyBanHa CRM-cucteM m0q0 MapKETHHTOBOTO 1 JIOTICTUYHOTO
YIIPaBIIiHHS 33aKJIaJaMH TIOCIYT, SKi HaJAI0Th Pi3Hi 32 BUIOBOIO O3HAKOIO MOCIYTH, Ma€ MEBHI
0COOJIMBOCTI: fIK 3 MpHUBOAY (YHKI[IOHYBaHHS 3aKiaay 1 MpoIEciB 0OCIyroByBaHHsS, TakK 1
¢ynkuionansHoi modynoBu camoi CRM-cuctemu (J1. Jleonapa, 1997).

3acrocyBanHd CRM-cucreM y MapKeTHHrOBOMY Ta JIOTICTUYHOMY YIIpaBJliHHI
3aKIalaMd  TIOCTYT 3HIMCHIOETBCS  TU(PEPCHINIOBAHO, YOMY CHPSIOTH  OCOOJIMBOCTI
(GyHKIIIOHYBaHHS CaMHX 3aKJIaJIiB Ta MPOIIECiB 0OCIYroByBaHHS (3aJI€XKHO BiJl BUAIB OCHOBHOI
nociyru abo mocnyr, siki Hanatotbes) (I1. ['piaGepr, 2009).

IIponiecu oGciyroByBaHHs y 3aKJIafax MOCIYr TaKOX AUdepeHLiioBaHi 111010 03HAK:
pIBHA cTaHAapTU3allii MpOLECiB, MICHA HaJaHHSA IOCIYr, PIBHS I1HTEJIEKTYyaJbHOCTI Ta
HEMaTepiaJbHOCTI caMoi MOCIYTH, BapTOCTI MOCIYrH, HAasBHOCTI JOJATKOBHUX Ta CYIYTHIX
IPOIIECiB 0OCIYTOBYBaHHS 1 TAKHX MOCITYT, YaCOBHX JIariB HAJAaHHS Ta CIIOKWBAaHHS TOCITYTH,
tomto (K. Pababax, X. Morx, X. I6parim, 2011).

Tak, nanpukan, 3actocyBanHss CRM-cuctemu 17 3aKkiaiiB MEIUYHOTO, CAHATOPHO-
KypOPTHOIO Ta peabuliTalifHOro OOCIyroByBaHHS CIIOKMBAdiB  XapaKTEPH3YIOTHCS
BUKOPUCTAHHAM NPOLEAYpP, JOKYMEHTIB 1 IIa0JOHIB, SIKI € YITKO CTaHJAapTU30BAHUMHU 1
periiaMeHTOBaHUMHM, BUMAraloTh JJOKyMEHTH abo0 iHIIYy (iKcalilo MonepeaHix o0CTeKeHb UM
MONEepeAHbOr0 00CIYroByBaHHs (HaJlaHHS MOCIYTH); 0OCIyrOByBaHHS 3/1HCHIOIOTH (haxXiBIil
BIJITIOBITHOTO piBHA 1 KBati(ikauii (MeJUUHUN epcoHal, Jikapi, KOHCYJbTaTUBHUHN MepCOHAI
3a (paxom); piBeHb IHTENEKTYaJIbHOCTI TMOCIYT € BHCOKHMM; IOCIYTH € MaTepiaabHO-
BIJTUYyTHUMH; HasiBHI MPOLECH JI0JATKOBOIO Ta CYIYTHHOI'O OOCIIyTOBYBaHHS; CHOXHMBAaHHS
pe3yNbTaTiB Ha/laHHS MOCIYTH MPOAOBXKYy€eThes micis i Haxanud (C. Boittosuy, 1. JIopsi,  H.
Bykano, 2022).

[Tocnyru 3akmamiB TOTENBHOTO, TYPUCTHYHOTO, (Di3KyIbTYpHO-CIIOPTHBHOTO Ta
no0OyroBoro o6ciayroByBaHHs (mono 3actocyBaHHid CRM-cucrem) XxapakTepu3yroTbes
BHUCOKHUM CTYIIEHEM Ta SIKICTIO OOCIYroBYyBaHHS (Ui BTPUMAaHHS CIIOXKHBaya), a TOMY iM
OpUTaMaHHI: TPOLIECH  IepeaonepaliiHoro, OmepamiiiHoro Ta MmicsonepanifHoro
00CIyroByBaHHS CIIO>KMBAuiB; MPOIECH PEryJSIpHOI MOCTIHHOT akTyamizauii iHpopmalii npo
nociayr (iHpopmallist € BUAKO3MIHHOIO); ITAKETHA CTPYKTYpa IMOCIyT; aBTOMaTH3a1lis 6i3Hec-
mporeciB (U1 MIBUAKOCTI peakiii 1 MaKCHMaJbHOI MPOMO3UIli TMOCIYTH I TMOTped
CHOXHBaya); IMPOLECH JIOJATKOBOIO Ta CYHNYTHbOIO OOCITYrOBYBaHHS; IO€JHAHHS
MaTepialbHUX Ta HeMaTepialbHUX XapaKTEPUCTHK CAMHX MOCIYT; OJJHOYaCHE 00CITyTOBYBaHHS
Ta CIIO’KUBAHHS MOCIIYT.
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[Iporiecu o0OcayroByBaHHS CIIOKMBAadiB MOCIyr puHKy B2B  (koHcynbTamiiiHi,
IOpUINYHI, ayJAUTOPCBhKI, CTPaxoBi, TeJEeKOMYHIKaIliiHi, mocayru 3MI Ta iHII TOCITYTH)
XapaKTepU3yIOThcsd  Oararo-mapaMeHTpPaNbHICTIO  (IHAMBIAyadbHMHA  MiAXiJ, TEpMiHH,
npodecioHanizM creniamctiB). Buxoasun 3 1poro, ocobmuBoctssMu Bukopuctanus CRM-
CUCTEM Il TaKUX IOCTYT €: IHAUBigyami3aiis poOOTH 3 KOKHUM KIIIEHTOM; KOJIEKTHBHA
cucTteMa OOCITyTOBYBaHHsS 3aMOBJICHB; (hiKcallisl TMEpPenucoK Ta ICTOpli B3aEMOJIH; dYiTKa
MOCTAaHOBKA 3aJad i3 PO3MOALIIOM IO BHKOHABIIX, (piKcallisi YacoBHUX JIAriB Ta TEPMiHIB
BUKOHAHHSI 3aMOBJIEHb, MOXJIMBICTh BHUKOHAHHS 3aMOBJIEHb Yy CIIOKHBaya, BpaxyBaHHS
BHCOKOT'O CTYIIEHSI HEMaTepiabHOCTI MOCIYT'H; HalaHHS MTOCIYT, 3a3BUYaid, pO3TATHYTE y Yaci,
TOIILIO.

Oynkiionansna  nmodynmoBa  CRM-cuctemn, 1o  00OB’SI3KOBO  BpaxoBYeE
3arajJbHOBH3HAHI CTaHAAPTHU30BaHI MIAXOAu 10 ii pearizamii: CTBOPEHHS 1 BUKOPHUCTAHHS
m1a0JIOHIB  (IOKYMEHTIB); METOJMKHM OI[IHIOBaHHA €(QEKTUBHOCTI MapKeTUHTY, 30yTy 1
JIOTICTUKW; CErMEHTyBaHHS 0a3M CHOXKMBadyiB; aBTOMAaTH3allii MPOLECiB B3a€MOJII;
dbopMyBaHHS 3BITHOCTI; (hOpMyBaHHS Ta 30€pEKECHHS 1CTOPIi B3aEMOBITHOCHH 13 CIIOKUBAYCM;
cTaHJapTH3allis poOOTH CHiBpOOITHHKIB, OJIHAK Ma€ MEBHI BiAMiHHOCTI. Taki BiIMIHHOCTI
CTOCYIOTBCSL O0COONMBOCTEW TOOYJOBH oOpraHizamii oOCIyroByBaHHsS, oOprasizamii Ta
VIOpaBIiHHSA B3a€MOBITHOCHHAMH; MMOOym0BOIO iH(OpMaliifHOT cucteMu 1 0a3 JaHUX,
criocobamu peatizaiii 0i3Hec-i/1el, MPUHHATUME CTaHIapTaMH 3aKJIaay MOCTYT, TOIIO.

Tak, pynkuionansna nodynosa CRM-cucremu nms 3akiaiiB MEAHUYHOTO, CAHATOPHO-
KypOPTHOTO Ta peadlmTamiifHoro oOCIyroByBaHHS CIHOXHBadiB, OKpIM 3a3HAYEHUX
CTaHIapTU30BAHUX MOJYJIiB, MOKE MICTUTH: MOaYJb IP-tenedownii un Call-nentpy, «raps4oi
JiHI», MOIYNIb TPUEIHAHHS JO IHIIUX CICMiali30BaHUX 0a3 MaHuX (MEIUYHI, METOIUKH,
CTaH/apPTH); MOAYJIb «KaPTKHU CIIOXKHBA4ay, TOIIO.

CRM-cucrema mi1st 3akiaiiB TOTEIBHOTO, TYPUCTHYHOTO, (Di3KYIBTYPHO-CIIOPTHBHOTO
Ta TOOYTOBOT0 OOCIYTOBYBaHHS y CBOil (DyHKIIOHANBHIM MOOYI0B1 MICTUTh Taki crienudiuHi
MOJYJIi: HasBHICTh 0a3W CIIOXKHUBayiB, 0a3u TMOCTavalIbHUKIB 1 Oe3mocepeaHiX HaJaBayiB
MOCIYTH; MOIYJIb ONEPAaliifHOTO aaAMIHICTPYBAaHHS; MOJIYb YIPABIiHHS B3a€MOBIIHOCHHAMU
(mpomoHOBaH1 MapKETUHI OB PIIEHHS ), IHTEPAaKTUBHUNA aHATITUYHUN MOJYJIb, TOLIO.

@ynkuioHanbHa HamoBHeHiCTh CRM-cuctem 3aknaniB mocinyr puHky B2B moike
XapaKTepU3yBaTUCs HAsBHICTIO TaKMX MOAYINIB 1 (QYHKIIOHAJIBHUX OCOOJIMBOCTEH: MOIYJIEM
noOy/IoBY 3a7ad, PO3MOALTY OOOB’S3KIB MK BHKOHABILSIMU Ta KOHTPOJIO iX BUKOHAHHS,
moxyneM IP-tenedonii un Call-tienTpy, «rapsuoi ninii»; GyHKIII€0 HEMOKIUBOCTI MPOITYCKY
J3BIHKA YU 3BEPHEHHS, CKOPOUYEHHS Yacy OYiKyBaHHS Ha OOCIYroBYBaHHS, (YHKIIIEIO
ONEpaTUBHOIO  OMNpAIfOBaHHS  OH-JIAWH  3BEpHEHb;  (YHKIIEI0  1HAMBIAYaJbHOTO
00CIyroBYBaHHS CIOKHMBaya; MOJYJIEM «HAIBHOCTI KAPTKHU CIIOKUBAYa» 1 T.1.

BpaxyBanns ocobnmBoctelt mojo 3acrocyBanHsi CRM-cuctem y MapKeTHHIOBOMY Ta
JOTICTUYHOMY YIIpaBliHHI 3aKjaJaMH TOCIYyr € BHXiJHOIO 0a30BOI0 YMOBOKO MO0
3a0e3neyeHHsT e(PEeKTUBHOCTI (PYHKI[IOHYBaHHS TaKHX 3aKJIaJiB TMOCIAYyr Ta CHCTEM
aBTOMAaTH3AIli] MAPKETUHIOBOTO Ta JIOTICTUYHOTO YIPABIIHHSI HUMH.

BucHoBku, o0roBopenHss Ta pekomenaamii. Y mentpi CRM-momen nexuth
TBEP/UKEHHS Ta MOCTYJAT, 110 OCHOBOIO (hisocodii BeeHHs Oi3Hecy € CIoXuBad i3  Horo
3alUTaMy, TOTpedaMH i BUMOTaMH MIOAO OJIEPXKAaHHS MOCIYTH 3a CYTHICTIO, CIIOCOOaMu
OJIep’KaHHSA, PEaKIi€el0 Ha Hel, OLIHIOBAaHHAM SKOCTI, TOIO. BUXoIs4u 3 IbOrO, OCHOBHUMH
HaIpsiMaMH JisSTTbHOCTI 3aKJ1a/y TTOCITYT MO0 peati3allli TAKUX B3a€MO/II € MAPKETHHT, 30YT,
JoTiCTHKA Ta 00CITYrOBYBaHHS CIIOXKHBayda, TOOTO MPOIEAYpPH 1 MPOIECH 3aJOBOJICHHS HOTO
notped y mociy3i. Teopernunuii pos3risay CRM-dynkmionany icayrounx CRM-cucrem Ta ix
3aCTOCYBAaHHS Y MApKETUHTOBOMY Ta JIOTICTUMHOMY VIPaBIiHHI 3aKJaJaMU TOCTYT MOKAa3asB,
mo CRM-cuctemu 103BOJISIFOTH 3MIMCHIOBATH aBTOMATH3AIlil0 MPOIECIB B3aEMOJIIT 3aKiIay
nocnyr i3 crnoxkuadamu. [Ipaktuune 3actocyBanHss CRM-cuctem 1moq0 MapKeTHHTOBOTO 1
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JOTICTUYHOTO YNPAaBIiHHS 3aKjaJaMH IOCIYT, SKi HAJalTh Pi3HI 32 BHUJOBOI O3HAKOIO
MOCJIYT'M, Ma€ TIEBHI OCOOJMBOCTI: SK 3 MPUBOAY (YHKIIIOHYBAaHHS 3akKijajy 1 TpOIECiB
oOciyroByBaHHs, Tak i (yHKIIOHAIBEHOT moOymoBu camoi CRM-cucremu. Indopmaris ta
nporiecu po0oTH 3 iHdopmartiero y po3pisi peanizamii CRM-Mozeni B3aemoii «3akiiaj mociyr-
CHOXHBaY» BiTOOPaXarOTh 3aca 0e31ocepeHb0 MAPKETUHTOBO Ta JIOTICTHYHO TisSUTBHOCTI
3aKiIaay TOocHyr. 30Kpema, MOmyK Ta (ikcallis MOTEHIIHHOTO CIIOKMBavya, MAapKETHHIOBI
JOCIIJDKeHHST MOTO TOTped 1 3amuTiB, IHTEPAKTHBHUN KOHTAKT i3 CHOXHBAueM IOCIYTH
B1JIOOp)KAIOTh aCMEKTH MAapKETHMHTOBOI MISIBHOCTI, TOJI sK: OpraHizamis 1 ymIpaBIIiHHS
B3a€MOJIISIMH, OpraHi3ailis 00CIyroByBaHHS, IHTETpallis 3 CAlTOM 1 XMapHUM CEPEIOBUIIIEM,
3aCTOCYBaHHS CEpBICIB Maro BiJHOIICHHS Ta BiJIOOpaKarOTh JIOTICTHYHI mporecu. JlaHe
JOCIIJKEHHSI TEOPETHYHO OOIPYHTOBYE Ta MIATBEPIXKYE BHUCHOBKH MPOTE, L0 MPAKTHYHE
3actocyBanHd CRM-cucreM He0oOXimHO 371MCHIOBATH Y MapKETHHTOBOMY Ta JIOTICTHYHOMY
yIpaBIiHHI 3aKJIaJiaMd TOCJIYT i3 BpaxyBaHHAM OCOOJIMBOCTEH (DYHKIIIOHYBaHHS CaMHX
3aK1a/liB (3aJIeKHO BiJl BUIB OCHOBHOI MOCTYT'H a00 MOCIYT, sIKi Ha/Ial0ThCs), OCOOIUBOCTEN
NPOTIKaHHS MPOIeciB 0OCITYTOBYyBaHHS B HUX Ta iX cnernudiku i xapaktepuctuk CRM-cuctem
110710 aBTOMaTu3allii GyHKIIi B3aeMoIii 3aKi1ay 13 CIIOKMBaYaMu TOCTYT.
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